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Those little nostrums are oftentimes very properly,
and with advantage, communicated from one to an-
other ; one tradesman finds out a nearer way of'
buying than another; another finds a vend for what
is bought beyond what his neighbour knows of; and
these, in time, come to be learnt of them by their
ordinary conversation.

I am not for confining the tradesman from keep-
ing better company, as it is called, as occasion and
leisure require. The conversation of gentlemen
may be used as a diversion or as an excursion ; but
his stated society must be with his neighbours and
people in trade. Men of business are companions
for men of business; with gentlemen he may con-
verse pleasantly, but here he converses profitably.
Tradesmen, as they always gain by trading together,
so they never lose by conversing together ; if they
do not get money, they gain knowledge in business,
improve their experience, and see further and fur-
ther into the world.

A man of but an ordinary penetration will im-
prove himself by conversing in matters of trade
with men of trade; by the experience of the old
tradesmen they learn caution and prudence; and
by the rashness and the miscarriages of the young,
they learn what are the mischiefs that themselves
may be exposed to.

Again ; in conversing with men of trade, they
get trade; men first talk together, then deal to-
gether ; many a good bargain is made, and many a
pound gained, where nothing was expected before
they met. The tradesmen's meetings are like the
merchants' exchange, where they manage, negotiate,
and frequently indeed beget business with one
another.

But all this is to be done at suitable opportuni-
ties, and at spare hours, so as the times of business